Topic – Scaling Up Sales/BD
I have always said that everyone is in sales. Maybe you don’t
hold the title of salesperson, but if the business you are in
requires you to deal with people, you, my friend, are in sales.
Zig Ziglar
Date: May 2, 2018
Time: 7:30 AM Doors Open | 8:00 to 9:30 AM Program
Location: The Riveter on Capitol Hill

This session will explore best practices and lessons learned for sales, distribution, business development, strategic
growth, and more, from Steve Goldman, Founder and CEO of Korrio, former CEO of Isilon Systems, and former
SVP of Sales at F5 Networks, along with David C. Jones, Managing Partner of Altus Alliance, a firm focused on
top line revenue growth and acceleration.

Steve Goldman – Founder & CEO of Korrio
Combining his passion for technology, business, sports and kids Steve Goldman launched
Korrio (derived from a Maori word meaning “to play”), a Seattle based technology firm
transforming the youth sports experience. Prior to Korrio, Steve served as CEO of Isilon
Systems for four years. He led the company’s revenue growth from $1 million in 2003 to
$89 million in 2007 and executed one of the most successful initial public offerings in 2006
with a market capitalization in excess of $1 billion. Prior to Isilon, Steve spent six years as
a senior executive at F5 Networks, where he led the global sales, marketing and services
organizations through rapid growth, from $1 million in 1997 to $110 million in 2000.

David C. Jones, Managing Partner of Altus Alliance
David co-founded Altus Alliance, a firm that works with companies to help build
profitable and sustainable businesses by developing excellence within the
sales/marketing/business development organizations. Since its founding in 2003 Altus has
worked with over 125 early stage companies. Prior to Altus, David held executive
leadership roles at some of the world’s most successful technology companies including
both large (IBM and Oracle) and small (Onvia, Qpass and Netscape). He also David
founded Arrigetch Advisors, a leading venture catalyst in the Northwest, where he served
on the Lehman Brothers Venture Capital Board of Advisors, and the Mohr Davidow
Entrepreneurs Network.

Joe Ottinger, Founder|CEO of Iinnovate (Moderator)
Joe Ottinger is the founder of the Iinnovate Leadership Network and advisory firm focused
on helping company leaders innovate, scale up, and take their companies to the next level.
Iinnovate’s services include professionally moderated forum groups, leadership education,
and advisory services related to innovating | Scaling Up | Renewing business growth and
financial performance. Prior to founding Iinnovate, Joe co-founded Kotter International, a
management consulting firm specializing in leadership, innovation, and organizational
acceleration, with Harvard Business School professor, John Kotter. Joe is a former
management consultant, tech executive, and author on topics related to leadership,
innovation, and growth including his most recent book, called iInnovate – A guide for
engaging in the innovation economy.

Leadership Network

Scaling Up Excellence Leadership Series

Leaders scaling their companies face challenges that are different
from start-up entrepreneurs. This Scaling Up Excellence series is
designed to provide entrepreneurial business leaders with
practical, actionable advice about scaling their companies with
insights from successful operators, functional experts, and peers.
Audience
The series is intended for Founders, CEOs, and senior leaders of
growth companies. The Scaling Up Excellence series will also be
made available at no charge for Iinnovate Members.
Program Elements
The Scaling Up Excellence Series includes three elements:
-

Speakers – Learn from successful company operators and
service provider experts

-

Roundtables – Participate in facilitated discussion group
roundtables with peers

-

Resources – Receive tools, resources, and best practices that
will help you lead growth

Benefits To Attendees
Attendees will receive practical insights, tools and resources to
support their growth and develop as leaders.

Scaling Up Excellence Modules
- Scaling Up Leadership
- Scaling Up Investment Capital
- Scaling Up Culture/HR
- Scaling Up Talent
- Scaling Up Sales/BD
- Scaling Up Marketing/PR
- Scaling Up Finance
- Scaling Up Product
- Scaling Up Strategy
- Scaling Up Execution
- Scaling Up Boards & Bus Networks
- Scaling Up Value & Monetization
About Iinnovate Leadership Network
Iinnovate is a leadership network and advisory firm focused
on helping company leaders scale up, improve performance,
and apply technologies to take their companies to the next
level. Services offered include professionally moderated
forum groups, leadership education, and advisory services.
Iinnovate was founded by Joe Ottinger a former
management consultant with Harvard Business School
professor John Kotter, tech executive, and author on topics
related to leadership, innovation, and growth.
For More Information:
Contact Joe Ottinger at rjoe@iinnovatenetwork.com

